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FOR ANY CLIENT

OF [THE COMPANY] WHO HAS A QUESTION
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[3] Contact Information, Legal Notice & Notice of Copyright explanation.

In this section (below), I explain why I use the bracketed phrases [THE COMPANY]
and [THE FOUNDER] to refer to the founder and his company, who achieve the 100%
effective results of having the IRS change their internal records to reflect the fact that
each client is exempt from income taxes on any income, regardless of amount or
source, unless the source of the income is the federal government itself or a trade or
business under the sovereign jurisdiction of the government. [THE COMPANY]
accomplishes this fully (and only) in accord with the Internal Revenue Code, and thus,
none of their clients ever experience adverse IRS confrontation or court proceedings.

-----------------------------------NOTICE--------------------------------

In compliance with Title 17 U.S.C. section 107, this material is distributed freely, without profit or
payment, for educational purposes only.

= = = = = = = = = = = = = = = = = = = = = = = = = = = = =

To SUBSCRIBE/UNSUBSCRIBE, send an email to "taxexempt@primemail.com" with
your preference in the subject heading. If you want, you can put your name in the body

of the email, so I have a name to attach to the email address; I do NOT provide your
private information to ANYONE ELSE.

================================================================
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 [1] Welcome & Editorial
================================================================

Hi Folks,

As you can see, it’s “just me” today. I’m not going to present any questions and answers
or news and comments, for a couple of reasons, primary of which is that I want to
communicate something vitally important to all my readers.

I’ve been learning a lot over the past several weeks, since the first of the year - some
things that are extremely valuable, from my perspective - things I wish I’d known
before, because knowing them now allows me to be more effective in this business.

Any of you who have been reading for a while, know that my primary “business” at
this point is representing [THE COMPANY] that produces the results of which I often
speak in this newsletter. I’ve always had confidence in [THE COMPANY], perhaps
more particularly in [THE FOUNDER], but I’ve had no idea how well placed that
confidence was until these past several weeks.

I know it may sound a little strange to hear me say this now, at least for some of [THE
COMPANY’s] clients who have had some real issues with either the IRS or their State
taxing agency, and who may have been wondering if this stuff “really” works. I realize
that almost every person has at least a little bit of that question rolling around in his
head, but, obviously, in order to have become a client in the first place, a person would
have had to feel secure enough in the resolution to that question to have become a
client.

Each person comes to that feeling of security in her own way. It takes some folks longer
than others; but how long it takes, is not my point here. I want to talk about what it
takes to feel secure.

Most people today, I believe, are taught to find their security OUTSIDE themselves. I
am not saying that’s where security lies; in fact, it does not lie outside one’s self.
Perhaps it would be better to say, “outside” is not where security is “sourced”. The
feeling of security is actually sourced within one’s being, and is NOT actually located
IN the outer circumstances and conditions. The feeling of security accompanies a clear,
mental conviction. It comes, usually, as a result of perusing the data available to one’s
perception, and from all that data, noticing the resulting desire that spontaneously
springs from within, and then allowing that desire to give birth to all the wonderful
ideas that issue forth in the actually creating or manifesting of the desire. The problem,
comes (as I started to mention), because most of us have been primarily taught and
trained to attempt to find the data that is already secure and lined up for our easy
“belief”. As a result, “most people” have been trying for most of their lives to find the
one, true, never-failing source outside themselves, that outer source, upon which they
can rely, that will never fail them or let them down.

Didn’t most of us, as we were growing up, eventually come to the conclusion that
someone other than we must hold the all-important key to unlocking our desires? First,
it was probably our parents or primary care givers; then it became our teachers; then
our college professors or superiors at work; some of us turned our attention to religion
(meaning, primarily the teaching coincident with whatever “faith” we learned from our
parents and early childhood influences). Not always in that same manner - but by
various and sundry means, most of us came to the conclusion that our own voice was
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not the most important one, not even our own inner voice; instead, we came to believe
there was some outside influence that both “knew” and could account for all the great
ponder able (and some apparently unanswerable) questions.

And then we come to this matter of our own personal property - or money - and we tie
a great deal of our sense of well-being into that realm. Nothing wrong with that
particularly, except that, along with all the rest of our training that teaches us to look
outside ourselves, we develop such a trained habit of looking without before we look
within. But, then, again, not many of us were actually taught to look within; and even
fewer of us were taught to count on the answers we got from within.

The funny thing is, as children, we actually had to “unlearn” what we seemed to
naturally “know”. So, we were told we couldn’t spend all our time playing in our
imaginations; we couldn’t sit in class and daydream. No, we had to face reality, and
learn our lessons. And, most of us, dutifully obeyed.

Is it no wonder then, as we have so well learned to look without, that when the
“without” isn’t progressing as easily or as speedily as we had hoped - and given that
we’ve long since forgotten the joy of going within - we become discouraged, doubtful,
fearful, and sometime, downright angry.

My experience with the IRS started - as did most of ours, I believe - with the first filing
of a W-4 and a Form 1040 tax return. That’s just the way it was. Everybody did it. Not
many people (at least when I began) even questioned it. Being a well trained “looker
without-er,” I followed the crowd, just like it seemed everyone else was doing. (Funny, I
can’t remember ever knowing “who” was leading the crowd; it didn’t’ even occur to me
to ask at the time). Most people did (and do) something similar to that.

But, boy, do I remember tax time every year. Wow! I hated that time of year. I always
did my own taxes, that is, I always prepared my own tax returns. And I always felt the
“grating” against my soul that I should be required to endure that each year.

Then someone told me I didn’t have to do that. Someone told me I didn’t have to pay
any income taxes. And, man! Was I ready for that information. I went right out and
bought Irwin Schiff’s book, “How Anybody Can Stop Paying Income Taxes”. That was
good enough for me.

It was good enough for me - at least for a while. In spite of the fact that some of my
closest friends said I was nuts, I just went ahead and stopped filing. “Wow,” I thought
to myself. “I’m finally free of all that.”

The only problem was, I couldn’t get away from the feeling that I had to keep my guard
up and keep looking over my shoulder. My thoughts of being a “bad” boy and “how
could I presume to go against the crowd?” would sometimes overtake me with guilt.
Not enough guilt to make me start being a “good boy” mind you, but enough to leave
me still hungering for a better way, a way where I could “have my cake and eat it, too”,
a way where I could be free, without having to look over my shoulder.

I finally decided, two years ago, that I wanted a really CLEAR solution; and most of all,
I wanted to feel secure, both inside and out, and I still wanted to be free from the annual
ritual of parting with my personal property (money).
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So, what does all that have to do with my topic today? It was the CLEAR decision I
made about what I wanted. I wanted to FEEL secure. I wanted to FEEL free. AND - and
this is important - I wanted to KNOW I was standing on solid ground, which I
perceived to be the solid ground of the LAW itself. I knew, that if I could know that
ground of the law for myself, I wouldn’t have to (and didn’t want to) depend on
someone outside of me for that knowing; and I knew that IN that knowing, I would feel
both secure AND free.

Admittedly, prior to that moment two years ago, I had gone through my own “battles”
with the IRS. I’d done my share of studying during that period, But, up until two years
ago, I had not made the clear decision of which I speak. It was not until I made that
clear decision for myself, about how I wanted to FEEL, that it all began to come clear.
Within 48 hours of that decision, I “magically” heard about [THE COMPANY] -
actually, I heard about the weekly conference call, which, at the time, was about six
days away.

The conference call I listened to at that time is NOT the same conference call as [THE
COMPANY] gives now. It was presented by one of the representatives of [THE
COMPANY] who is no longer with [THE COMPANY]. But, I was ready for what I
heard, and in that hearing, I instantly KNEW it was the answer to my clear decision of
desire.

NOW, at this point, I stand, two years later with a whole lot of experience having
traveled down the road. And only in the last several weeks have I come to appreciate
what this is all about - really.

You see, primarily what I had heard, up until the first of this year, when I was working
for the former representative of [THE COMPANY], was a rather simplified version of
what actually occurred. So, I got something of a tainted picture. In other words, since I
didn’t really know all that was involved at [THE FOUNDER’s] level of the actual work
it takes to produce the results, I didn’t really appreciate the level of work it required. I
had almost no appreciation for the fact that it truly is an ongoing PROCESS. I thought,
as I had for years, that [THE COMPANY] somehow had a magic bullet, which they
supposedly “shot” at the IRS and State taxing agencies - and POW! That was it!

Nope - it don’t work that way! Now, please. I didn’t say that what [THE COMPANY]
does doesn’t work; I’m saying it doesn’t work the way I thought it did.

In fact, not only does it work, but it REALLY works! What I didn’t understand, as I’ve
already said, was the manner in which it works. And because I didn’t understand, I, like
my former “boss” (the Master Rep for whom I worked), tended to think - and lead
others to think - that it was a fairly simple “magic-bullet” kind of process, even though
we were good at calling it a “process”. And that understanding led me to believe (and,
consequently, to convey the belief to my clients, some of whom had some really serious
tax problems) that it was a relatively simple and easy process, wherein nobody would
have to be confronted by an agency that works differently than any other government
agency I know, i.e., the IRS and some of the State taxing agencies.

When I use the word “confronted” I’m not speaking of a taxing agency taking
somebody to court, or walking up to a person’s door with guns and seizing his
property. I’m speaking about the typical machinations of an agency, whose revenue
collection agents’ sole purpose is to collect money they are convinced belongs to
someone other the person from whom they’re trying to collect, and, who, in that belief,
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can simply punch a computer button, and generate a letter or some other form of
communication that can scare the living daylights out of people like you and me, while
they, themselves, are typically honest (for the most part) fellow humans, trying to do
the jobs for which they’re paid and by which they support their families.

NOW comes the wisdom of being associated with a company whose founder has been
dealing with these agencies for 32 years. And THAT’s what I’ve come to appreciate in
these past several weeks.

Admittedly (and apparently due to some unfortunate events stemming from the former
Master Representative, though whom about 60% of the [THE COMPANY’s] clients’,
including all my clients’. paperwork had to pass), a fair number of clients ended up not
receiving copies or any other form of acknowledgment that their issues were being
addressed and handled - and in some cases, as we’ve recently discovered, the [THE
FOUNDER] did not even have knowledge that some people were his clients; and, in
their cases, nothing was being done on their behalf.

During the necessary adjustment that’s been required since the first of the year, I’ve had
the privilege of being on every Q&A conference with [THE FOUNDER] - and now we
have THREE calls, whereas before, we only had the one on Wednesday nights - and my
appreciation has only grown for both [THE COMPANY] and [THE FOUNDER]. Now,
I’ve finally beginning to appreciate what all is involved. The interesting thing is, I’m
learning more from hearing how [THE FOUNDER] handles the cases of the folks who
have had one (or more) of the taxing agencies breathing down their necks, than I have
from the cases of folks who’ve not noticed anything different now, from before (except
that they’re generally enjoying a “tax free” life, either because they’re self-employed
and not having to pay quarterly and annual taxes, or because they’re W-2 employees
who have a lot more in their paychecks than they did before).

I have a great appreciation now for how like a chess game this whole thing is. I’ve
mentioned that before (the analogy of a chess game), but to realize that in [THE
FOUNDER] we’re dealing with a “chess master”.

For instance, I found out something on the last “client’s only” conference call I didn’t
know before. I always knew that [THE COMPANY] utilized a PROCESS to accomplish
the results; but I didn’t know that there are AT LEAST half a dozen steps in the process,
and sometimes, depending on a particular client’s tax situation, many, many more
steps. It truly is NOT a one, silver bullet process; and it’s definitely NOT just a simple
“revocation” form.

In the past weeks, I’ve heard clients, who have just received a communication from the
IRS or some State taxing agency, that sounds more threatening than any letter I ever
received in my six year long correspondence battle with the IRS, ask [THE FOUNDER]
what can happen and what the taxing agency can really do; and I’ve heard [THE
FOUNDER] respond with such a body of information, revealing his immediate
knowledge of what can happen and what has to happen as the next logical step, and
how he plans to handle it or address the agency in question, that I’ve been absolutely
astounded. And in those moments, I’m absolutely CLEAR why so many people, like
myself, have got themselves into trouble trying to take on the IRS or State taxing
agencies, armed only with the books or seminar courses for which they may have spent
thousands of dollars, but who know neither the inside workings of the law nor the
numerous rules, regulations and procedural maneuvering of the taxing agency with
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whom they propose to deal. And THAT, my friends, is the value of 32 years of
experience.

So, that’s all I have to say for today, except for this last parting thought; and I have to
give tribute to one of my clients for this thought: Do you know of any other agency of
government, who is supposedly responsible for enforcing the law, but who spends so
much money and time each year, trying to convince you that the law they say is the law
is really the law -as does the IRS? Any agency who deals in the real law - the law with
real teeth in it’s bite - does not have to spend any time convincing you with their
propaganda. They don’t send letters to try to convince you; they don’t send warnings; if
you break the law, they just send the Marshall, and you give your answers to the judge.

It’s in the nature of some dogs to bark. But even if the dog CAN bite, with the chain-link
fence of the law between you and the dog - and not being an longer in the dog’s yard -
all the dog can DO is bark. And - it’s in the nature of some dogs to bark. Until they get
tired and lose interest. How long will that take? Depends on the dog , and depends on
what he’s barking at!

Your friend,
Paul Leinthall
661-822-7889, 9am-8pm, Mon-Fri., PACIFIC time
email: littlehammer@primemail.com

================================================================
 [2] Call Reminder
================================================================

The TAX EXEMPT Conference Call, for “new” folks, takes place EVERY Wednesday
NIGHT at 9 PM EASTERN time. The number is: 620-584-8202, pin 2974#.

The CORPORATION SOLE (specific) Conference Call, is on Friday MORNINGS, at 10
AM EASTERN time. The number is the same as above

[There is a CLIENT ONLY Conference Call. IF you're already one of [THE COMPANY's]
clients, and you have ANY KIND of question, this call is for you. CALL YOUR
REPRESENTATIVE for the phone number and time.]

I want to mention something to new readers and to folks who have never been on the
[THE COMPANY] Conference Calls. The calls are NOT what you may be expecting
from a typical “conference call” these days. A lot of people are used to big sales-hype
conference calls, with a lot of “Rah-Rah-Rah”. The conference calls are NOT “sales”
calls. No one is trying to get you to enroll in something, or asking or suggesting that
you try to get your friends to enroll. These are ALL TEACHING calls. They consist
almost entirely of questions and answers, after a brief introduction. They’re a great
place to hear other folks ask all sorts of questions and get any questions of your own
answered, and they provide you the opportunity to get a pretty well-rounded
understanding of what this is all about in 60 to 90 minutes. I think you’ll find they’re
one of the best $3 to $5 values you can find today. (The telephone long distance charges
for most people).

Pressing "*6" (Star 6) on your phone will mute your end of the line, so everyone can hear
better; then, when you want to ask a question, you can press "*6" again to go off mute. If
you’re having a hard time hearing, with various noises in the background from other
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folk’s lines, such as: conversations, kids-playing, dishes clanging, and phones & faxes
ringing, then be assured, everyone else can hear the ambient sounds from your
environment. It simply makes it much more difficult to hear whoever is speaking at the
moment. Thanks for your consideration in this regard.

May I suggest, if possible, that when you call, you use a regular “connected-to-the-wall
telephone”, rather than a cellular phone (particularly when driving), or even a cordless
phone. Also, please, not a  speaker phone, either, unless it has a “mute” button, because
speaker phones amplify the ambient sounds in your environment. And
PARTICULARLY NOT an Internet phone, a true “killer” of conference call Quality.

If you like what you hear on the call, and you want to talk further to someone
(including the call presenter) or ask more “personal” questions, remember how you
heard about the call. No contact numbers are given out on the call, not because anyone
is trying to hide anything, but because various representatives of [THE COMPANY]
bring folks to the call. The call itself is not a “sales” forum and doesn’t get involved in
the sales “hierarchy”.

See you on the call. Tell your friends about it, too.

================================================================
 [3] Contact Information
================================================================

Paul Leinthall
Phone: 661-822-7889, Mon. - Fri. 9 AM to 5, PM (Pacific)
Email: littlehammer@primemail.com

You may notice that I refer to [THE COMPANY} or to the founder of the company [THE
FOUNDER] in various places throughout the Newsletter. I choose those expressions, instead of
providing the actual names of the company or it's founder, for a couple of reasons...reasons
which you'll also find reflected in my explanation of the copyright notice (below). I want to
insulate [THE COMPANY] and [THE FOUNDER] from undue and unwarranted attention
(especially negative attention or reaction), whether from a casual reader or from any taxing
agency or authority, their attorneys, or representatives. Therefore, it is my desire that the reader
be absolutely clear who is responsible for what appears in this newsletter. This newsletter is NOT
sponsored directly by [THE COMPANY] or [THE FOUNDER], and while I believe I am being
representative of [THE COMPANY's] and [THE FOUNDER's] philosophy, goals, ideals and the
truth in law and in fact on which [THE COMPANY] stands to perform its valuable service for its
clients (of which I am one), and while I may quote [THE FOUNDER], or someone else, I always
seek to maintain each person's privacy, unless their words are already in the public (published)
domain; thus I will take the heat for any negative attention, response or reaction.

Also, this allows anyone, including other representatives of [THE COMPANY], who find this
information valuable, and who want to share it with others, to substitute their name and contact
information for mine, and not have to worry about potential clients of the company going over
their heads and bypassing them. Since [THE COMPANY] sponsored conference call follows this
same philosophy of client protection for their representatives, the information in this newsletter
can, then, be more widely disseminated for the value and education of others.

About the copyright notice: The copyright notice covers all the contents herein, except quotations,
if any. I value my (and the reader’s) freedom, integrity and responsibility, and I desire to
maintain an environment where I (and the reader) can utilize and distribute this written material.
From the point of view of copyright law, if I don't first copyright this material, someone else
could; and then, by law, they could disallow me (and the reader) from using or distributing it.
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Given that fact, copyright is the best avenue I know to continue allowing freedom for all of us
regarding this matter.

Therefore, the reader is free to copy, print, use and distribute this material by personal email, fax,
or handout (including substituting her own contact information), as long as BOTH the copyright
notice AND this explanation of the copyright notice remain in the material. However, I do NOT,
nor does [THE COMPANY], in its own philosophy and ideals, authorize or condone ANY
mass media distribution of COMPANY writing or materials, including (and especially)
posting to any web sit. However, material written solely by the herein named copyright owner
MAY be posted to a web site or some other media - but ONLY with the copyright owner's
express, written, prior permission, in each instance. The responsibility for the words contained
herein resides with the copyright owner. The copyright notice makes absolutely clear who is
responsible for what appears here; that way, the buck stops with me, should anyone question or
challenge what is written herein.

This material is not intended to be interpreted as legal or financial advice. The copyright owner is
neither an attorney nor CPA and has no license to offer legal and financial advise. I encourage the
reader to study and think for herself and to make her own informed decisions, based on her own
desires and beliefs, in harmony with her own inner sense and self-interested, positive and
comfortable, good-gut feeling. For THAT, each reader is, himself/herself, entirely responsible.


